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Long may it continue...
Welcome to the spring newsletter 
from the team at peter Walsh & 
Associates (pWA). 

so far, the autumn and earlier winter 
weather has been kind to most of 
us in the south island. Let’s hope 
this continues as we head towards 
lambing and calving during the next 
few months ahead. 

With buoyant sheepmeat, beef and 
venison prices, 2018 has been a 
positive year for those of us in the 
livestock business.

Confidence in sheep – strong wool 
prices aside – is at an all-time high. 
This was highlighted with demand 
at the Temuka in-lamb ewe fair, in 
early July, providing the real proof 
of industry positivity. With just 6000 
ewes offered and close to 100 
registered buyers it was a sellers’ 
market – with clearly not enough 
sheep to go around. Certainly, sheep 
are in demand and with processors 
driving the upward trend with prices 
upwards of $200.

Meanwhile, with the lamb schedule 
hitting $8 a kilogram much earlier 
than expected and record highs in 
mutton prices at $5.45-$5.50 – up 
$2/kg on five-year average prices 
– across both the north and south 
islands is lifting confidence to levels 
not seen for many years in the sheep 
industry.

global demand is also at all-time 
highs and driving the firm demand 
from processors, which means 
this new level of pricing looks 
sustainable. However, what we don’t 
want to see is the ‘boom and bust’ 
pricing of the past. 

Despite the cloud of Mycoplasma 
Bovis (M. bovis) hanging over the 
cattle industry, beef prices continue 

remain strong. The local trade has 
now moved above export prime, 
moving the market back in-line with 
seasonal trends in the range $5.70-
$5.80/kg. Commentators expect 
higher Us supply will limit upward 
pressure on schedule prices caused 
by the weaker dollar and expected 
seasonal decline in the nZ supply.

This was a gain over May levels, but 
much of it was caused by a weaker 
nZ dollar – down by about 3% since 
the start of June.  Commentators 
expect higher Us supply will limit 
upward pressure on schedule prices 
caused by the weaker dollar and 
expected seasonal decline in the nZ 
supply.

positivity is also reigning in the deer 
sector with both venison and velvet 
prices at good levels. One could fairly 
describe the deer sector as the silent 
industry of nZ farming at present 
as it quietly achieves outstanding 
results.

The deer industry held its annual 
conference in Timaru back in mid 
June. By all accounts this was very 
positive and reflected the mood of 
the industry at present.

As mentioned earlier, the exact 
impact of M. bovis on the farming 
sector is yet to be determined. 
However, at pWA we believe the 
government and industry are doing 
the right thing in trying to eradicate 
this disease from our cattle herds. 
We are aware that all of us in the 
industry – including livestock brokers 
– have a part to play and we intend 
to do our bit. (see story on page 3). 
i guess the rubber will really hit the 
road after calving when we will all 
have a better idea if the eradication 
plan is going to work or not.

since the decision was made to 
eradicate M.bovis we have regularly 
met with Mpi officials and others 
such as Federated Farmers. it is 
important that we are part of the 
solution and all aiming in the same 
direction.

in the meantime, we have a couple 
of changes in the wind with long-
time pWA broker stuart Blake 
stepping down from his role as our 
central region manager. stuart is 
staying on with team as a broker and 
we are currently advertising for a new 
central region manager. We have 
also made a new appointment to our 
board with Bill Walsh coming on as 
a director – see the story on page 5. 
For all our team contacts and details 
see the back page of this newsletter.

Meanwhile, for any queries on 
livestock sales or buying and selling 
animals, feel free to get in touch with 
us here at pWA or contact your local 
pWA broker. 

Peter Walsh
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Another sector in the new Zealand 
farming scene humming along nicely at 
the moment is the deer industry. 
The Deer industry new Zealand (DinZ) 
chief executive Dan Coup says the 
deer industry is in good heart. The 
deer sector held its recent national 
conference in Timaru during June—and 
there was plenty of buzz about.
“it was a really good conference. 
probably the most enthusiastic and 
positive one we’ve had in a long time,” 
Coup says.
He says the venison price at the 
moment is “fantastic”.
“Eleven bucks. i think that’s an all-time 
high. Anyone with deer to kill is pretty 
happy. And velvet prices are very solid 
as well.”

Coup says the high prices are partly 
because of a fall in the kill following a 
period of low confidence with a lot of 
capital stock liquidation. 
“Those cull animals have stopped going 
through the works, and we’ve dropped 
over two or three years from a kill that 
sat around 400,000 for a long time, to 
around 300,000 now.”
However, he says there had also been a 
lot of hard work from venison marketers.
“They’ve diversified a lot of product out 
of the traditional market for us, which is 
Continental Europe, and into particularly 
north America.
“The north American stuff is a 
combination of solid growth in our 
traditional white tablecloth-type middle 
cuts, but also excitement about 

gourmet and exotic burgers, with a lean 
and very natural product.”
There is also growth in things like 
protein snacks “associated with 
people’s paleo enthusiasm,” he adds.
Even pet food had pushed up the 
schedule, because there was a lot of 
cachet around low fat, hypo allergenic, 
and natural food for dogs and cats.
Coup says the domestic market was 
not such a priority for DinZ, but it is 
more active than it has been in 30 or 40 
years. 
silver Fern Farms venison cuts are now 
available in supermarkets all over the 
country, and many smaller companies 
were also active in supermarkets, 
farmers markets and restaurants.

Deer sector in good heart

it’s been a long time coming, but sheep 
farmers are currently smiling. 

With winter schedules knocking on 
the door of $8, global markets largely 
continuing to track along at the solid 
pace of recent months and global 
inventories remaining low it’s a good time 
to be a sheep producer.

Confidence at the farmgate in sheep is 
strongest since 2011.

AgriHQ analysts are forecasting positive 
prospects for the next three or so 
months.

 “The spot market is very strong, and we 
expect will continue to follow closely to 
the contracts,” rachel Agnew says.

she believes uptake of contracts is slow 
because of the high spot market pricing.

“That’s typical in a good season.”

processors are reporting stability in the 
pricing with good market demand and 
global inventories remaining low.

Mutton is flying high too with slaughter 
numbers in the south island 60% or 
34,000 head above a year ago – an 
indication farmers are optimising the 
current good returns for sheep.

The overall mutton kill is 19%, 298,000 
head above last season.     

While there is some weakness in the 
UK frozen leg market, the bulk of nZ 
production is already sold posing less of 
a problem than it would have otherwise 

been in peak 
production season.

According to 
rabobank, the 
apparent ease at 
which the global lamb 
markets have been 
able to absorb extra 
volumes from both 
Australia and new 
Zealand indicates 
demand remains very 
strong.

The bank’s July 
Agribusiness 
Monthly says strong 
global demand, in 
conjunction with local procurement 
competition for declining supplies, 
ensured schedule prices continued to lift 
throughout June. 

As of the start of July, the slaughter 
price of the south island lamb averaged 
$7.70/kg cwt (5% higher month on 
month).     

rabobank analyst Blair Holgate believes 
new Zealand’s domestic lamb supplies will 
remain tight through the remainder of the 
2017/18 season – ending september 30.

“rabobank expects competition for the 
remaining lamb supply to continue to 
put some upward pressure on prices – 
although a further upside will be limited 
by the processors ability to extract 
further value from the market.”  

Meanwhile, Holgate also reckons the 
lower nZD/UsD, and seasonal decline 
in cattle supplies, will put some upward 
pressure on beef prices also. However, 
over the next month, he expects this to 
be limited by softening Us imported beef 
prices.

As at the start of July, the south island 
bull price was up 3% month on month, 
averaging $5.05/kg cwt. 

The nZD/UsD has fallen 3.5% since the 
start of June, dropping below 0.68 for 
the first time since June 2016. 

“This currency movement has helped 
to offset weakening Us imported beef 
prices, which are starting to trend 
downwards as supplies of Us domestic 
beef production increase,” rabobank 
adds.

Meat price outlook remains rosy
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Mycoplasma bovis (M. bovis) poses 
a serious challenge to new Zealand’s 
livestock industry - especially our beef 
and dairy sectors.

Traceability is the big question for stock 
traders as the campaign to eradicate 
Mycoplasma bovis gears up, says 
pWA Assistant general Manager Jesse 
Dargue.

“One of the things we’ve seen already is 
buyers of stock asking a lot of questions 
about where stock have come from, 
what their history is.”

He says saleyards are already practising 
full compliance with nAiT transfers 
and AsD regulations as well as good 
hygiene, but the wider industry must 
implement the controls put in place.

Jesse says there had been no great 
change in the numbers of animals 
going through the saleyards, noting that 
infected herds under movement control 
go nowhere except straight to the works.

“But we’ve also continued to see cases 
of the disease pop up around the 
country, or have done up to date, so we 
can only rely on the information provided 
by our sellers that to the best of their 
knowledge the farms are clear, and the 
animals are clear.”

He says pWA is playing its part in 
keeping M. bovis spread minimised by 
proactively working with Mpi to develop 
tools and information to help clients make 
informed decisions.  nAiT compliance 
and being informed about movement 
history are the strongest tools we have to 
help prevent the spread of and eradicate 
the disease and pWA are helping their 
clients with these processes.

“This is not a farmer problem or an Mpi 
problem, this is an industry problem and 
we all need to work very closely together 
to eradicate this disease.”

Jesse believes the whole industry should 
be supporting eradication.

“We should have a real crack at doing 
it,” he adds. “We have one shot at 
eradicating M. bovis it’s important that 
we do try to eradicate it and give it our 
best shot.  There is currently no evidence 
to suggest that the disease is beyond 
eradication.”

Jesse says the pWA team are mindful of 
the farmers who have been affected and 
are losing their herds.

“We must have empathy for those 
people. it is a very tough time for these 
farmers.  As a community we have to 
look after those people.”

Jesse says to achieve the goal of 
eradication the whole industry – farmers, 
stock brokers, transport operators 
and Mpi – must have clear direction 
on what is accepted for shifting cattle 
around, from one property to another, 
into saleyards, or into freezing works,” 
he adds.  Mpi must continue to work 
closely with the leading industry bodies 
to provide clear leadership through this 
process.

“if we’re going to eradicate it – and that’s 
what everybody wants to do – we’ve all 
got to be on-board with it.”

Jesse says the saleyards already 
practised good hygiene by washing 
out the pens between sales. At Mpi’s 
suggestion, the Temuka and Coalgate 
yards have also been putting bactericide 
in the water troughs since March, to 
further mitigate the risk of spreading the 
disease.

Jesse says Mpi had been cooperative 
but are in a difficult position, not having 
dealt with this disease before and 
without knowing what the end result will 
be.

“now they’ve got a clear direction, so 
everyone associated in new Zealand –
farmer or stock agent or truck driver or 
whoever – must now become familiar 
with the appropriate measures for 
moving stock.”

Jesse says any pWA clients wanting 
to know what they need to do to keep 
compliant with the M. bovis eradication 
plan can contact their broker or the office 
for more information (see page 4 of this 
newsletter).

Remember your NAIT  
and ASD obligations
Farmers rearing calves should be 
mindful of their nAiT obligations and the 
requirement to complete and retain an 
Animal status Declaration (AsD) form, 
Ospri says.

This means calves intended for rearing 
or selling need to be nAiT tagged and 
registered in the nAiT system prior to 
their first movement off-farm, or within 
six months of birth, whichever comes 
first.

When sending or receiving calves, 
farmers need to ensure:

• they are registered as a person in 
Charge of Animals (piCA);

• they have that farm premises 
registered;

• they have their calves nAiT tagged and 
registered to the property they are born 
on BEFOrE transferring them to another 
property;

• they then create the ‘movement’ in the 
nAiT system online within 48 hours of 
the animals being moved; and

• the recipient ensures they “confirm” the 
animals have arrived on their property, 
again this is done online in the nAiT 
system.

Accompanying paper based AsD 
forms should also be completed to 
physically move with the animals.  This 
is a legal requirement for each individual 
movement.

Bobby calves less than 30 days of age 
and consigned directly to slaughter are 
the exception under the nAiT Act.

in terms of nAiT requirements 
management and movement of calves is 
especially important with an estimated 1. 
5 million calves reared annually in new 
Zealand.

Mycoplasma bovis section of newsletter

Jesse Dargue says we all need to work 
very closely together to eradicate M.bovis
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Climate change and water quality 
are two issues the sheep and beef 
industry have yet to nail, according 
to Beef+Lamb nZ chairman, Andrew 
Morrison. 

speaking after the recent red meat 
sector conference, held in napier, 
Morrison says while health and safety 
was a big issue 12-18 months ago, 
the sector has moved on from this and 
is now working through these other 
issues.

“We really want to get the water quality 
and climate change issues sorted,” 
Morrison says. 

“We are working out what tools we can 
set up that help change the behaviours 
of people on these issues. it’s not 
about regulation so much as how we 
can structure the policy that gets the 
necessary outcomes and results.” 

At the conference, there was a lot of 
talk about the need for nZ to focus on 
the growing and changing demands of 
the modern consumer – especially in 
the high-end markets. 

However, Morrison believes that these 
consumer demands are no different to 
what new Zealanders expect from its 
production systems.

“We need to demonstrate to 
international consumers – and new 
Zealanders – that they should have 
every reason to feel comfortable 
with our production systems and the 
proteins we produce.

“We also must demonstrate that we 
are handling climate change, water 
quality and animal welfare to a high 
standard – which should alleviate any 
concerns they have.” 

Meanwhile, Morrison says the red 
meat conference was an excellent 
event and it was good to see unity 
between farmers and processors. He 
believes one of the greatest things 
about the conference is that helps 
unify the industry.       

“Farming doesn’t end at the mail box and 
excellence in processing doesn’t start 
at the mailbox – so we have got to work 
together and help create products that 
add value all the way through the system.” 

Andrew Morrison says BLnZ and MiA 
are working well together and recently 
held a joint strategy day. He says a lot 
of time has also been spent working 
with the new government.

“it’s exciting times. Everyone talks 
about challenges and disruptions, but 
these are just opportunities,” he adds.

Nailing the big issues

new Zealand’s beef cattle herd 
increased by 1.9 per cent over the 
past year, while the decline in the 
sheep flock was slowed by a lift in 
hoggets, according to Beef + Lamb 
new Zealand (B+LnZ).  

The annual stock number survey, 
conducted by B+LnZ’s Economic 
service, shows 3.7 million beef cattle 
with beef production continuing to 
grow. 

The largest contributor to the increase 
in the number of beef cattle was a 
lift in weaner cattle in Marlborough-
Canterbury, which was driven by 
younger cattle being retained by beef 
breeders.

The research shows the impact of 
Mycoplasma bovis on sheep and beef 
farms has been mixed.

B+LnZ Economic service chief 
economist Andrew Burtt says the 
analysis reveals a younger ewe flock as 
farmers retain more hoggets for future 
production. The number of breeding 
ewes fell in all regions of new Zealand 
– and by 2.1 per cent overall.

“The number of breeding ewes 
decreased 3.5 per cent to 8.3 million 
in the north island, while south island 
numbers dropped 0.8 per cent to 9.0 
million,” he explains. 

“The decrease largely reflects farmers 
taking advantage of strong prices for 
mutton. There was also a preference 
– particularly in the older farmer 
demographic – towards less labour-
intensive livestock options to sheep.” 

Consequently, the national hogget 
flock is up on last year. 

“Hogget numbers increased 2.5 
per cent to 9.1 million, largely from 
Marlborough-Canterbury where ewe 
hoggets were retained to replenish 
declining ewe flocks, and trade lamb 
purchases from southland due to dry 
summer conditions. 

 Burtt says ewes were in good 
condition at mating – and going into 
winter – due to feed availability. 

“However early pregnancy scanning of 
ewes fell short of farmer expectations, 
which was high due to pasture levels 
during mating.” 

BLnZ is expecting the lamb crop to be 
down 3.8 per cent to 22.8 million. This 
follows a record lambing percentage 
last season and a smaller breeding 
ewe flock. However, the drop has 
been moderated by a lift in lambs from 
hoggets mated. 

Beef herd continues to grow 
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As with most companies, pWA – while 
always focussing on the vital, day-to-day 
business – is ever-mindful of the need for 
future-proofing and looking forward.

With this in mind, and with an eye to 
the future, Bill Walsh has recently been 
appointed as a new director of the 
company. 

While Bill’s familial links to pWA – as 
the son of peter and Karen – are an 
important aspect in keeping the family-
run aspect of the business to the fore. 
He will also bring important legal and 
commercial nous – as well as fresh ideas 
– to the board table.

Bill is currently a solicitor for Auckland-
based law firm Hesketh Henry – advising 
clients on a range of corporate and 
commercial legal issues. prior to 
joining Hesketh Henry, Bill gained legal 
experience whilst clerking for a large 
new Zealand firm and a mid-sized British 
firm.

Bill says he is excited to be joining the 
pWA board and looking forward to 
getting in touch with the business again.

“i was brought up around pWA, with dad 
starting the business along with Hamish 

Lane and the likes of snow Buckley and 
Don Borlase who were around from the 
start,” he says. 

“Once i finished school, i went to 
Canterbury University studying law and 
economics – and spending a number of 
my holidays breaks lending a hand at the 
office.” 

After graduating university, Bill spent a 
couple of years overseas playing cricket 
– mainly in Australia and the UK. in 
2014, he returned to new Zealand and 
commenced his legal career in Auckland 
at Hesketh Henry as a solicitor in the 
company’s corporate and commercial 
team. 

Outside of law, Bill’s mad-keen on sports 
and still an eager cricketer – captaining 
the Howick pakuranga premier team in 
Auckland and regularly representing the 
Auckland second team.

“in terms of joining the pWA board, i 
hope to use my skills and experience to 
contribute fresh ideas and add value,” he 
says. 

“not only from a legal perspective, but 
also to facilitate the continued growth of 
the business.”

Meanwhile, another change for the pWA 
team is retirement of central regional 
livestock manager stuart Blake from this 
role. However, the good news is that 
we are not losing stuart altogether – he 
is staying on as a livestock broker, but 
just stepping back for the central region 
manager role to spend more time on 
improving his golf game!

We are currently in the process of 
recruiting for a new central regional 
manager – as well as a couple of other 
broker roles on the team.

Bringing new blood into business

An absolute nonsense, unnecessary, 
premature, puzzling and is our so-called 
friend the UK doing the dirty on us.

There were just some of the reactions 
to the announcement that Britain and 
the European Union plan to split the 
trade weighted quotas (TrQs) which 
regulate the how much lamb and beef 
nZ send to the UK and EU on a 50 / 50 
basis when Britain leaves the EU. This 
is as opposed to the present flexible 
arrangement that nZ has with the EU, 
which allows us to have complete 
flexibility as to the amount of lamb we 
send to specific countries in the EU – 
including Britain. 

nZ currently has quota of the 225,000 
tonnes of lamb, as well as quotas for 
beef and dairy to the European Union.

This latest missive from London 
and Brussels, which results from 

the protracted and fractious Brexit 
negotiations, was the major talking 
point at the recent red Meat sector 
conference held in napier. 

The Ministry of Foreign Affairs and 
Trade, (MFAT) top trade negotiator 
Vangelis Vitalis told the conference that 
the TrQ split put forward diminishes 
nZ’s access into both the UK and EU 
markets and effectively reduces the 
ability of nZ firms to respond to market 
demand. He says they will be locked 
into a particular level in both the UK and 
the EU and remove the necessary and 
common-sense flexibility.

“Under the present arrangement if the 
British consumers want more lamb 
we can respond and the same would 
apply to French, greek or german 
consumers,” Vitalis told the conference. 
“This is particularly so at certain times 
of the year and that’s why the present 

system is so important. This latest 
unilateral step is a troubling one.” 

Vitalis says we’ll have to see how that 
works, but right now it’s very difficult to 
see how that can be achieved if they are 
going to unilaterally reduce our access.

There were comments at the 
conference that EU and UK farmers 
should also be worried about this 
proposal. Because they face a potential 
threat of nZ flooding produce onto their 
markets and lowering prices. The feeling 
was the 50/50 split of TQrs was a 
puzzling, lose-lose idea.

Vitalis says nZ negotiators have already 
made a counter proposal on the TrQs, 
which would provide more flexibility. 
He points out that nZ is not wanting 
greater access to the EU and UK – just 
what it has now, which is supposedly 
guaranteed under the WTO rules.  

NZ meat industry unhappy with UK
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Months of speculation about $8 or 
more a kilogram for lamb have been 
put to bed as new season pricing 
contracts come out.

While prices upwards of $8 are 
currently reserved for the upper-end 
of the market, not many are paying far 
below that level.

But easing market prices against new 
season farmgate prices are creating 
some bumps in the market, making 
some processors concerned about 
unrealistic expectations.

new Zealand’s overseas lamb 
markets continue to deliver historically 
high prices but there are signals of 
headwinds affecting trading conditions 
and prices in some key markets.

The European Union market, which 
has been a strong performer in recent 
months, is suffering from a hot summer 
that has dampened demand.

While that is a typical seasonal trend 
for the EU, the downwards price 
movement this year is being felt more 
acutely by processors as margins 
become further squeezed, according 
to AgriHQ analyst rachel Agnew.

While the top has come off frozen 
prices in the EU it’s better news in 
the British market, which remains 
largely steady despite huge political 
uncertainty.

But Agnew says a red flag is flying 
around the Chinese market as a result 
of the Us-China trade war.

There is evidence of a slowdown in the 
Chinese economy with the Chinese 
yuan devalued significantly against the 
Us dollar since talk of trade wars.

The currency devaluation is being felt 
by importers and lamb export prices 
are softening as they try to offset the 
weaker currency. 

prices for lamb flaps into China have 
eased as the currency has dropped 
and forequarters are also reportedly 
under some pressure. 

With 35% of nZ lamb exports now 
going to China the sector’s fortunes 
will be linked to the outcome of 

negotiations between the Us and 
China.

Alliance livestock general manager 
Heather stacy says higher inventories 
of protein in the Us and China have 
potential to affect demand for nZ 
products in the medium term.

The unknown around Brexit is also a 
factor as some United Kingdom-EU 
companies are positioning themselves 
based more on speculation about what 
might happen through the negotiation 
phase.

Despite the uncertainties Alliance 
has announced its opening season 
minimum price contract for Christmas 
chilled lamb at $8.20/kg.

it begins in mid-september for product 
shipped the first week in november.

“After this we will see pricing reduce 
into the new Year with the mix 
changing to a higher percentage of 
frozen product,” stacy said.

Very high domestic UK prices have 
helped the co-op achieve good levels, 
but EU prices are under pressure.

“We have not seen the usual summer 
holiday consumption uptake and 
there are high inventories at high price 
points.”

Mutton prices remain strong at $5.35/
kg because of limited supply.

sheep and lambs “But as we head into 
spring and summer prices will come 
back as mutton price points align with 
the movement of lamb.

“But higher processing numbers over 
the past few years could see lower 
predicted slaughter volume that could 
allow prices to hold more sustainable,” 
stacy said.

Meanwhile, Anzco livestock manager 
grant Bunting has urged caution, but 
has confirmed the company’s opening 
season headline rate will be around $8.

“And unless there’s a crash we will all be 
$7 in January,” he says. “But in saying 
that i still think, despite some world 
implications, that demand is still very 
strong for lamb and greater than supply.

“Legs are a UK proposition. We can all 
sell loins and racks but to optimise the 
whole carcase it’s right to be sensitive 
about China.

“The difficulty we have is translating 
how the domestic market sits in terms 
of how that is translated in domestic 
procurement.

“The producers talking to us are 
indicating they are quite happy in the 
$7s if it’s more realistic,” Bunting says.

“They’re saying we’ll take $8 if you 
are going to pay it, but we are happy 
to take $7 over the whole season if it 
means it’s sustainable.”

Magical $8 mark for new season lamb 



P 03 687 4440   E office@peterwalsh.co.nz  www.peterwalsh.co.nz spring 2018   7

Long-term prospects for nZ velvet in 
the major Asian markets are looking 
very positive, according to one of 
pWA’s deer velvet brokers Max 
Bensemann.

With nearly 50 years’ experience in 
the sector, he reckons the outlook 
has never been so good for the deer 
industry – both velvet and venison.

Max has been part of the pWA team 
for nine years specialising in velvet 
buying all over the south island and – 
prior to this – he spent some 40 years 
in the same business with other well-
known nZ livestock companies.

His role at pWA is to service the 
company’s deer clients – particularly 
velvet producers and help market their 
product. Max says he really enjoys 
been involved in the velvet business 
and finds it an interesting sector to be 
part of.

“i procure mainly for parex international – 
a Korean family-owned business, based 
in Christchurch—which exports around 
60-70 tonnes of velvet each year.”

Max also has a long association with 
Chinese company Yik Lung Tong, with 
processing factories in both Darfield 
and in Hong Kong. its velvet-based 
products are exported to both Hong-
Kong and China.

“Trust and honesty with both parex 
and Yik Lung Tong has seen an 
association developed between us and 
these companies cemented,” he adds.

pWA’s deer man covering the lower 
south island – everywhere south of the 
Waitaki river – is Craig ‘spike’ Kendall. 

“i am the collection agent for provelco 
– the farmer owned co-operative 
based in Christchurch,” spike explains. 
“The co-operative has been operating 
for over 15 years exporting 90-100 
tonnes each year to Korea, China 
and Taiwan delivering a consistent, 
reliable and competitive service to its 
suppliers.”

He says while not buying velvet on the 
place, he has every confidence in the 
provelco company to maximise returns 
for pWA clients. 

“This is all done through the pWA 
office and we feel that there is a huge 
opportunity out there for farmers to get 
on board and see what the provelco 
Company can do for them.”

spike says he really enjoys catching 
up with farmer clients throughout the 
season.

“it’s great that deer farmers are 
enjoying a good couple of years after 
what has been a very trying past few,” 
he adds.

There has been an explosion in 
consumer demand for consumer-ready 
velvet-based products in Korea in 
recent years. These velvet ‘consumer-
ready products’ – include things such 
as sports drinks and nutritional gels.

“research tends to support that deer 
velvet’s effects on the human body 
are restorative, strengthening and 
protective,” Max says.

Market observers believe the Chinese 
market for velvet will be next in line 
to see these kind of products take-
off – with many of that country’s 

manufacturers aware of what has 
happened in Korea and believe it can 
be repeated in China.

in the meantime, the traditional velvet 
market in China remains very strong. 

All velvet processors who export 
product for nZ must be licensed by 
the Ministry of primary industries 
(Mpi) and are regularly audited by 
Mpi.  in a major move, announced in 
March, a new Chinese super ministry 
is being established that’s expected 
to have regulatory oversight of the 
trade in traditional medicines and 
manufactured health products. Deer 
industry nZ (DinZ) believes this will 
be a good thing in the long-run for 
the reputation of imported velvet and 
particularly for new Zealand and will 
help will tidy up the industry in China.

Clients interested in finding out more 
about the velvet business or looking 
for more information about it are 
welcome to get in touch with pWA’s 
deer experts Max Bensemann or Craig 
Kendall – see their contact details on 
page 8.

Plenty of roar in velvet sector

Max Bensemann
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